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ComfortKeepers.com

(414) 858-9400
Waukesha & Milwaukee Counties

Employment Hot Line:
(414) 858-9343

©2018 CK Franchising, Inc.. An international network, where most offices independently owned and operated.

COMFORT KEEPERS®

HONORS AND LOVES OUR VETERANS

In-Home Care Services

Amy, Sales and Marketing
Manager with Comfort
Keepers®, is also a board
member for the Stars and Stripes
Honor Flights. Honor Flights are
100% volunteers and 100%
funded by donations. Amy
states, “My work with Comfort
Keepers® allows me to assist
the seniors and veterans in our
communities. I love that
Comfort Keepers® has a VA
agreement and supports my
passion for veterans.”
In 2009, Amy joined Honor
Flights and in 2010 joined 
the Board of Directors. Amy
coordinates the guardian
training prior to the flight,
assists on flight days with 
the logistics team, and works
closely with the medical 
team reviewing the veteran
applications.
Amy states: “My dedication to
the Honor Flight program is to
my late father, a WWII Army
veteran. Volunteering for the
veterans is my way of serving
and giving back.
The mission of The Honor Flight
is to fly WWII, Korean, Vietnam
War veterans and terminally ill
veterans from other conflicts,
to Washington, DC to visit 
their Memorials. We know that
time is of the essence and 
our mission is to give these
veterans a trip of a lifetime -
one that they will never forget.

Amy is pictured with
Joe, a WWII POW vet.

To learn more visit
www.starsandstripeshonorflight.org/

Keeping the Comforts of Home™

Caregivers are Comfort
Keepers® best assets, they are
screened, bonded insured and

are continuously trained.
The Mellers’ offices promise 
to treat you as one of our 

own family members.

#1 Best Senior Care
Agency in America
Comfort Keepers®, a Sodexo
Brand, has more than 750
Franchises. In 2015, the 
company was ranked as the 
#1 franchise network in the
Senior Care Segment by
Entrepreneur Magazine.
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Don’t miss our ad inside with special offers
at our New Delafield location!
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New outpatient clinic to fight opioid epidemic

By Dave Fidlin
Special to The Freeman

TOWN OF BROOKFIELD
— While it is setting up shop
in a seemingly unassuming
business park in the Goerke’s
Corners area, a new outpa-
tient treatment facility hopes
to make a resounding impact
on the opioid epidemic.

Local dignitaries gathered
May 3 to commemorate the
grand opening of a local
branch of CleanSlate Cen-
ters. The Nashville-based
company, founded in 2009,
specializes in offering outpa-
tient addiction treatment
programs.

State and local politicians
joined advocates in a ribbon-
cutting ceremony and tour of
the new facility, which
employs five professionals
and is the second of the com-
pany’s locations in Wiscon-
sin.

Katrina Jenkins, manager
of the local treatment facility,
said CleanSlate Centers are
designed to meet patients
wherever they are in the path
toward recovery. The center’s
clients, some arriving
through referrals, will make
visits twice weekly.

“We work with everyone,”
Jenkins said. ‘We’re interest-
ed in meeting you where
you’re at.”

Lt. Gov. Rebecca Kleefisch
attended the event and laud-
ed CleanSlate Centers’
arrival to Waukesha County,
which comes at a time when
drug-related overdose deaths
remain startlingly high.

Kleefisch noted the 827 opi-
oid-related overdose deaths
recorded in 2016, according to
statistics confirmed through

the Wisconsin Department of
Health Services.

“That’s not OK, and it’s not
acceptable,” Kleefisch said. 

In her brief address,
Kleefisch said she is opti-
mistic venues such as
CleanSlate Centers can bring
about meaningful change as
the crisis continues to claim
lives.

“We’re addressing a prob-
lem that has no demographic,
and it has no geographic
boundary,” Kleefisch said.
“The opioid crisis is impact-
ing everyone. In Wisconsin,
we want to continue leading
the way. Opening these doors

is a significant step.”
Gregory Kaftan, a local

lead physician with CleanS-
late Centers, said he is hope-
ful the facility will reach peo-
ple in the Waukesha County
area, where the opioid crisis
has been well documented.

“I’m really happy to be
here,” Kaftan said. “What
we’re dealing with is a
tremendous problem that
doesn’t seem to be getting
better. We’re going to be
expanding access until we get
this problem turned around.”

While much of the ceremo-
ny focused on overdoses and
deaths associated with opi-

oids, heroin and fentanyl,
CleanSlate Centers has a
broader focus and also pro-
vides treatment services to
persons struggling with alco-
hol addiction.

Jenkins said CleanSlate
Centers have forged collabo-
rative relationships with a
range of medical providers
and insurance companies.

“Our goal and belief is
there’s enough out there for
everyone,” Jenkins said,
referring to centers treating
persons struggling with
addiction. “Let’s see how we
can work together.”

The public received a rare

glimpse into the behind-the-
scenes areas of the facility,
where doctors’ offices are
housed alongside small meet-
ing areas for therapy ses-
sions, a large group area and
an in-house laboratory.

Inspirational sayings also
adorn the hallways. One says,
“You can if you think you
can.”

There also is a bulletin
board, dubbed the CleanSlate
Brag Board. It is adorned
with positive first-person tes-
timonials of people forging
ahead with their battles.

“They are warriors,” Jenk-
ins said.

CleanSlate also
aims to help

against alcohol
addiction

Mary Catanese/Special to The Freeman

April King, medical assistant; Katrina Jenkins, center manager; and Dr. Gregory Kaftan, center medical director, applaud after the
ribbon-cutting at Clean Slate on May 3.
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Voted #1 Hearing Care Centers 
3 years in a row!

Representing and servicing ALL major brands of Hearing Aids. 
FREE 60 day trial and FREE batteries for life with EVERY purchase.

www.harthearingcare.com

Your top choice in hearing care for the last 3 years in a row, has 
now added a 3rd location in Delafield to serve you better.

“Your hearing loss is more than a minor inconvenience.
Start hearing the difference you’ve been missing.”

LAKE COUNTRY
2722 Heritage Drive • Delafield, WI 53018

262-912-0608

EAST
11030 N. Port Washington Rd. • Mequon, WI 53092

262.240.0288

WEST
15425 W. National Ave. • New Berlin, WI 53151

262.782.3400

Hearing
Aids and
Bacon
Breakfast
Series

Call to reserve your spot or sign
up on our website 

www.harthearingcare.com

• June 21st • July 19th 
• August 16th • September 20th 
• October 18th • November 15th

Come Join us for     
FREE breakfast!

Meet our staff, bring a guest and    
get all of your questions answered!

$1000 OFF
All Wireless Technology

Per pair of hearing devices or 
$500 off per hearing device.

Cannot be combined with any other discounts.
Offer expires 7/5/2018. Off of MSRP

$1500 OFF
trade-in value towards a pair of 

PREMIUM Hearing Aids

$1000 OFF
trade-in value on one Hearing Aid.
Cannot be combined with any other discounts.

Offer expires 7/5/2018. Off of MSRP
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Getting around The Corners to be safer with traffic flow changes 

By Dave Fidlin
Special to The Freeman

TOWN OF BROOKFIELD
— Parking accommoda-
tions within the town’s
year-old The Corners devel-
opment could be over-
hauled under a plan
unveiled May 22. Pedestri-
an safety was one of multi-
ple reasons cited for the
proposal.

Officials associated with
the mixed-use site near
Barker and Bluemound
roads discussed with the
town Plan Commission a
proposal calling for one-
way traffic throughout
much of the development’s
interior.

Gary Lake, development
services administrator
with the town, said the cur-
rent layout has sometimes
resulted in confusion. A
white-colored “parking”
sign along Bluemound
Road, directing motorists
to the underground garage,
was singled out as one ele-
ment needing remediation.

“It isn’t as clear as they’d
hoped,” Lake said of the
developers’ initial plans
within the development.

Also in the works is a
reconfiguration of surface-
level parking stalls to a
diagonal design and more
wayfinding signage to
direct motorists to the
underground garage,
which is considered under-
utilized.

“We need to make it more
efficient,” said Robert
Gould, CEO of Brookfield
Corners LLC. “There were
mistakes made.”

Later in the discussion,
Gould said, “We’ve had 12
months of learning how to
operate this place. We want
to get it right.”

The company’s plans also
include a so-called parking
guidance system that will
provide real-time data on
the number of available
stalls within the parking
structure at any given
time.

A number of new offer-
ings are planned at The
Corners, including a movie
theater and additional din-
ing establishments.

Town commissioners,
who forwarded Brookfield

Corners LLC’s plans to the
Town Board with a favor-
able recommendation, said
those plans were prudent.

Commissioner Len
Smeltzer said he has been
concerned with pedestrian
safety — particularly near
the restaurants offering
outdoor seating options.

“I like it a lot better
with the one-way traffic,”
Smeltzer said. “It’s easier
to see.”

Town Chairman Keith

Henderson, who heads the
Plan Commission, said he
welcomes the changes.

“I think it’s an improve-
ment from what we have
now,” Henderson said. “I
look forward to it.”

Mission BBQ
Also on May 22, commis-

sioners gave preliminary
approval to Mission BBQ’s
plans to open a restaurant
at the former Boston
Market site, 18340 W.

Bluemound Road. 
Company officials plan to

raze the Boston Market
building, which was built
in 1994, and replace it with
a new 3,385 square-foot
structure.

At Tuesday’s meeting,
the commission discussed
with architects and compa-
ny executives some of the
exterior features at the
site, which include steel-
framed accents and fea-
tures designed to give the

building a worn look to
keep with the company’s
branding.

Supervisor Ryan
Stanelle, who sits on the
Plan Commission, said he
believes Mission BBQ will
be a welcome addition to
the town.

“I do think that it’s
unique,” Stanelle said.
“Plus, I like that it’s a new
offering for this area. I’ve
got to say that I’m a fan. I’m
excited for it.” 

Tweaks aimed
at improving

pedestrian safety

Dave Fidlin/Special to The Freeman

Officials overseeing The Corners development are proposing changes to the interior traffic flow in the hope of increasing pedestrian safety. The current setup
could be changed to accommodate one-way traffic and diagonal parking.
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Fur Cleaning Spring Special

Capitol Drive 
at Eighty-Fourth St. 

In Milwaukee
414-463-7777 

1-800-544-3877
www.ugentfurs.com

$79.ooPlus Tax

Includes Cleaning,
Glazing and Storage. Every Saturday

morning through
October 27th

Hanging Baskets
Bedding Plants

Bakery / Cheese

Beef, Pork & Chicken
Eggs, Mushrooms &

In Season Vegetables

• ARTS AND CRAFTS 
3rd Sat. of Each Month 

• Free Frequent Shopper 
Rewards Program 

• Gift Tokens & Market 
Totes for sale 

• WIC Approved

• SNAP/Foodshare EBT 

• Debit & PayPal Welcome!

OUR 28TH SEASON!

2000 N. Calhoun Road • 7:30am-Noon • 262-784-7804
info@brookfieldfarmersmarket.com • www.brookfieldfarmersmarket.com

260532002

18900 W Bluemound Rd, Ste 218

Brookfield, WI
(Located upstairs in the Galleria West Shopping Center)

262-754-2727 • BrightSmiles.net

Providing Gentle Dentistry
for your Entire Family!

Welcome Dr. Michelle May
Dr. Eric Biederwolf is pleased
to announce that Dr. Michelle
May has joined the team at
Galleria West Family Dental.

Dr. May is now accepting
new patients at our practice. 

No Insurance? No Worries!

Annual Discount Dental Plan
Includes: Two Cleanings,Two Exams, X-Ray and More!

In addition you will receive a 20% savings on

ANY Dental Treatment for the entire year.

Children: $259/year
(under 16 years old. Value of $534!)

Adults: $299/year
(Value of $665!)

260642002

EHO

FEATURE
PROPERTY

ELM GROVE
14840 Jolenta Lane
$685,000  PIN 68275

$1.2 BILLION CAREER SALES • $63 MILLION SOLD IN 2017

MARK PATTON  •  PAT BITTERBERG
JAMES RICCABONI  •  STEVE BAUMAN
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262/289-2822
patton@shorewest.com
BITTERBERGGROUP@SHOREWEST.COM

BROOKFIELD
880 Foxkirk Drive

$849,000   PIN 08725

LUXURY PORTFOLIO

ELM GROVE
850 Lone Tree Road
$585,000   PIN 24085

BROOKFIELD
1815 Putneys Court

$685,000   PIN 38505

ELM GROVE
13605 Braemar Drive
$825,000   PIN 54005

LUXURY PORTFOLIO LUXURY PORTFOLIO

LUXURY PORTFOLIO

Photos courtesy of Mark Frohna

Graduation celebration at Brookfield Academy
Brookfield Academy graduates enjoy the ceremonial cap toss after the commencement cer-
emony May 20.

Merten named
new Brookfield

city attorney
By Dave Fidlin

Special to The Freeman

BROOKFIELD — An
attorney with 13 years of
experience will soon be
the head of Brookfield’s
legal counsel team, offer-
ing insight on a range of
issues, including the var-
ious new developments
dotting the landscape.

Jenna Merten, current-
ly a deputy city attorney
in West Allis and former-
ly a Milwaukee County
assistant district attor-
ney, has been confirmed
as Brookfield’s new city
attorney. She will
assume her new role
June 4.

Karen Flaherty, who
has a combined 24 years
experience as assistant
city attorney and city
attorney in Brookfield, is
retiring this month.

“I’ve wanted to be a
city attorney,” Merten
said. “Brookfield is a
growing community, and
I have a lot of connec-
tions here.”

She singled out two
pivotal developments as
examples of how the city
is changing with the
times: the new hotel and
convention center
planned for the south
side of Brookfield
Square and Milwaukee
Tool’s expansion plans.

Merten’s current role
with West Allis — which
she has held since Febru-
ary 2016 — has included
defending the city on
civil litigation matters. 

But Merten’s employ-
ment with West Allis
stretches back to 2008,
when she was an assis-
tant city attorney and
prosecuted thousands of
municipal citations and
code violations.

When asked what she
enjoys about municipal
law, Merten said the vari-
ety is what constantly
keeps her challenged and
engaged.

“You never know
what’s going to come
through your door,” she
said. “I try my best to

represent
the city.
I’m really
excited to
get to
k n o w
m o r e
a b o u t
B r o o k -
field.”

In the three years she
held the position, Merten
prosecuted 20 jury trials
and several court trials.
She also handled thou-
sands of felonies and
misdemeanors in court.

Merten, a Menomonee
Falls resident, said she
looks forward to meeting
Brookfield officials as
she settles into her new
role and “getting to know
the lay of the land.” She
also said she is eagerly
looking forward to
assisting with the confer-
ence center develop-
ment, which is still in the
early stages.

In her home communi-
ty, Merten is a board
member for the
Menomonee Falls Public
Library and Holy Cross
Preschool. Over the
years, she also has
attained more than 30
ribbons from baking
competitions entered at
the Wisconsin State Fair.

‘A superb selection,’
says alderman

During deliberations
at a recent Common
Council meeting, Brook-
field aldermen over-
whelmingly supported
Merten’s hiring, which
was brought forward as
an appointment from
Mayor Steve Ponto.

Alderman Gary
Mahkorn, who has
worked with Merten in
the past, said he heartily
supports the recommen-
dation.

“Everything I know
about her — she’s a
superb selection, and
she’ll be an incredible
city attorney,” Mahkorn
said. “As much as we’re
going to miss Karen,
we’re getting a great
addition.”

Merten
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† Off er valid until December 31, 2018. Byline Bank reserves the right to change or terminate this off er at any time. Limit one per customer, cannot be combined with other off ers. Social Security Number or ITIN required. Bonus will be deposited into your new open account 
within 30 days of account qualification. Customers who have or had a personal checking account with Byline in the past 12 months, Byline employees, and accounts set up with Fiduciary relationships are ineligible. Bonus may be 1099 tax reportable. Requirements to receive 
the $200 Bonus: 1. Open a new Byline Bank personal checking account with $2500, elegible account types include: Freedom Personal Checking, High Interest Checking, or Prime Life Checking accounts only, and 2. maintain an average monthly balance of $2500 for three 
consecutive statement cycles beginning at account opening, and 3. Receive equal to or greater than $500 in recurring direct deposits of items like: paycheck, pension, Social Security or other eligible regular monthly income electronically deposited by an employer or 
outside agency in your new checking account (a transfer done via ATM, mobile, person to person, or teller is not a qualifying direct deposit for this off er) for three consecutive statement cycles within 180 days from account opening, and 4. Make 24 debit card transactions 
per statement cycle, debit card transactions must be posted to the account for each of the first three full statement cycles, and 5. Enroll to receive e-statements within the first three statement cycles. You must maintain a balance of $2500 in your High Interest Checking to 
earn the stated APY (Annual Percentage Yield) and to avoid the $15 monthly service fee. High Interest and Prime Life Checking are tiered products that may pay interest according to the following balance tiers: $2,500; $10,000; $50,000 and $100,000. Eff ective April 16, 2018 
High Interest Checking has an APY of .05% and Prime Life Checking has an APY of .10%. Rates are subject to change at any time. Fees may reduce earnings on the account. ©2018 Byline Bank. Member FDIC. 

You eat local.
You shop local.
Now, it pays
to bank local.
Get $200 when you open a qualified 
personal checking account with Byline Bank†.

Visit us at 13925 W. North Avenue, Brookfield

Bring in this ad and receive

10% OFF
YOUR ENTIRE PURCHASE

Consignment Hours: Mon. 10am-6pm;
Wed. thru Sat. 10am-2pm

Store Hours: Mon. thru Fri. 10am-7pm;
Sat. 10am-5pm

Expires 6-30-18

New and like-new designer fashions, 
handbags, shoes & accessories from 

Chanel to Chico’s. 

For Women & now men!

Ruby Isle Shopping Center
2205 N. Calhoun Rd., Brookfield
262-789-9359
EliteRepeatClothing.com

260519004

A luxurious twist on
woman’s consignment

18 Full-size Doors On Display, Our Installers Are Licensed & Bonded

16’x7’, 25 Gauge...Non Insulated Steel $855

Lifetime
Door Co.

TRUCKLOAD SALE
on Garage Doors & Door Openers

Installed
Tax Included

$1055
• Other Sizes Available
• 2000 Garage Doors in Stock

Special! - Take down and haul away old door for FREE!
16x7 
SAVE $240 NOW

ORDER A LIFTMASTER 1/2 HP GARAGE DOOR
OPENER & GET 2 REMOTES & KEYPAD.

• Two-Sided Pre-Finished Galvanized Steel
• R-10 Insulated
• 5 colors to choose from 

12645 W. Townsend (2 blocks N. of Burleigh, enter off 124th St. only)

Free Estimate 

262-783-4004
Monday - Friday 7am-5pm

www.lifetimedoor.net 2
6
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Model 8365 $355 Installed
Tax

Included

Full Year Warranty, parts and service on installed operators.

Southeastern Wisconsin’s source for all things weddings. 
Featuring helpful articles and local wedding vendor information 
from Washington, Ozaukee, Waukesha and Milwaukee counties.

AllThingsWeddings.net
Planning a wedding? Visit our new website:

The later years arrive 
sooner than you think

By Eileen Mozinski
Schmidt

Special to The Freeman

WAUKESHA — Mapping
out a plan for medical care
and living arrangements for
the later years of life can be
complicated.

Michelle Kyhn and her
staff at Home Instead Senior
Care have seen this first-
hand.

“We can sometimes be
working with families for
years and see the effects from
good planning as well as poor
planning,” said Kyhn, owner
of the Waukesha franchise of
Home Instead, a business
serving Waukesha County
and the southern half of Mil-
waukee County.

It is part of the Home
Instead Senior Care network,
which provides non-medical
home care to seniors for an
hourly rate.

Too many people do not
start making arrangements
until a medical problem has
arisen, Kyhn said.

“Quite honestly, everybody
should be having those con-
versations with their loved
ones,” she said.

Kyhn offered these sugges-
tions for seniors and their
adult children in making
care arrangements:

Formalize your plan
If plans for the future are

made through passing com-
ments, many details are often
left unaddressed.

“An example might be
there’s a relationship
between a child and parent
and the parent has offhand-
edly made remarks that they
never want to go in a nursing
home and make the kid
promise. That’s great, but
what’s your plan? Do you
expect your child to move in
with you? How will this be
paid for? Have you consid-
ered alternatives?” Kyhn
said.

A living will is a formal
and legal way to map out a

plan, but Kyhn said a written
document that is signed and
notarized is also helpful.

“It gives you some leverage
to make some decisions,” she
said.

The living will provides a
means for documenting
wishes for medical treat-
ment, particularly the use of
medication that prolongs life,
according to the website of
interest group American
Association of Retired Per-
sons.

When designating powers
of attorney for health care
and finances, Kyhn said it
may be easier to have one
person making decisions
rather than trying to be equi-
table by dividing duties
among adult children.

This can lead to situations
in which one adult child “is
in the middle trying to pro-
vide care and the other con-
trols the purse strings,”
Kyhn said. “Parents are try-
ing to be fair but sometimes
it is easier to have one point
person who understands the
whole picture.”

Be proactive
Waiting until an elderly

parent has a medical diagno-
sis that dictates a change in
circumstances is risky, said
Kyhn, noting that a diagnosis
like Alzheimer’s can leave a
person trying to make com-
plicated care and financial
decisions while also dealing
with symptoms of dementia.
In such cases the conclusions
the person comes to may not
be the same as before the
diagnosis, Kyhn said.

A hasty plan can also lead
to adult children’s guilt.

“If they don’t know the
expectations ahead of time,
they may pay for things out
of their own pockets, and
maybe the parents didn’t
even want that,” Kyhn said.

Starting the conversation
Some surveys have shown

that aging parents are more
comfortable discussing their
final years than their adult
children are, according to
Kyhn.

“It’s like the big elephant
in the room,” said Kyhn, who
said If talking about senior
care or end of life plans is dif-
ficult, beginning with bucket
lists or things to be achieved
can help spark dialogue.

“Starting informally with
some things you want to
accomplish might put you in
that conversation mode,” she
said.

For the adult children,
Kyhn said it is helpful to
think of how they would
want their own care
arranged later in life.

“Think about ‘This is what
I would want’ and then go
from there,” she said.

In an online article, AARP
recommended discussing
what kind of end-of-life med-
ical treatment a person wish-
es to receive and where they
would like to be treated,
along with funeral and buri-
al arrangements.

In-home and residential
care

Many seniors who wish to
stay in their homes instead of
moving to assisted living cen-
ters or nursing homes do not
make financial arrange-
ments to do so, Kyhn said.

Long-term care insurance
can help cover the cost, but
Kyhn cautioned that Medi-
care does not cover services
like Home Instead. She said
it is helpful to consider
whether home care would be
cost-prohibitive or, if for
practice purposes, having
medical services of an assist-
ed living facility would be
best.

Creating plan
for seniors’

medical care,
home life vital

Considering a move?

The Alzheimer’s Association
recommends considering the
following questions when
determining whether to move
to a residential care facility:
■ Is the person with dementia
becoming unsafe in their cur-
rent home?
■ Is the health of the person
with dementia or my health as
a caregiver at risk?
■ Are the person’s care needs
beyond my physical abilities?
■ Am I becoming a stressed,
irritable and impatient caregiv-
er?
■ Am I neglecting work
responsibilities, my family and
myself?
■ Would the structure and
social interaction at a care
facility benefit the person with
dementia?

Submitted photo

Cancer Action Network honors Kooyenga
BROOKFIELD — The American Cancer Society Cancer Action Network recently recognized
state Rep. Dale Kooyenga, R-Brookfield, with its Wisconsin Distinguished Advocacy Award for
his significant contributions to the fight against cancer. Kooyenga, center, received the honor
for introducing legislation to ensure brown cigarettes, also referred to as little cigars, are taxed
at the same rate as traditional cigarettes, which would have closed a loophole that makes the
products cheaper and more accessible. Brown cigarettes’ pricing and candy flavors are inten-
tional tactics used to attract and addict young people, according to the American Cancer
Society.
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OPENING SOON
• GODDESS & THE BAKER • FRESH FIN POKE • SILVERSPOT CINEMA

NOW RENTING
CORNERS OF BROOKFIELD APARTMENTS

NOW 
OPEN

259522006

Q. This tea set is one of
my favorite possessions that
had belonged to my grand-
mother.

— K.L., Elm Grove 

A. Not for child’s play,
this small tea set was mar-
keted to be used for single-
serve tea time. Refined
sugar as we know it was not
yet in use, making sugar
bowls similar in size to the
teapot. It had to be large
enough to accommodate
small sugar chunks. Height
of the teapot is 5 inches, the
covered sugar bowl is
under 4 inches and the
cream pot is under 3 inches.

The cobalt blue pieces
were most likely manufac-
tured by J.K.W. Porcelain
Works in Bavaria, Ger-
many. One of the most pop-
ular decorating motifs in
the day were Vienna-style
courting scenes. This com-
pany, along with many oth-
ers, prospered in the early
20th century by exporting
merchandise worldwide.
Using transfer-print deco-
rations with an identical
scene on each piece made it
affordable to the general
public and tourist trade.
More expensive porcelain
sets had a different hand-
painted scene on every
piece. Your set most likely
would have had a matching
cup, saucer and possibly a
serving tray — often sets
were divided up within
family members.The par-
tial gilt edges brushed on
this footed set lend toward
late production years 1920s-
1930s. Condition is excel-
lent. $150.

Q. I inherited this
sewing cabinet and would
like any history that you
could give. Also I need a
lead for paper restoration
on the photograph dis-
played on the door panel. 

— E.R., Brookfield

A. I will address the
cabinet inquiry, and might
suggest for further family
history contact the Wau-

paca Historical Society.
ART CPR is a good conser-
vator.

Through the early 20th
century, before specialty
stores, shoppers were accus-
tomed only to a local general
store; a one-stop mercantile
provided not only supplies
but social interaction. Most
all rural towns had their
general store that stocked
hardware, fabric, firearms,
Christmas toys, cast-iron
stoves, animal feed and ani-
mals and more. Furniture-
quality floor and countertop
displays were provided free-
of-charge by companies mar-
keting specialized brands. In
exchange, these cabinets
were assured prime retail-
floor positioning for maxi-
mum vision. The sewing of
family clothing, household
linens and the repair of kept
thread not only useful, but
needed. It was common to go
to the store for one spool.

In 1894 the Eureka
Thread Manufacturing Co.
of Canton, Mass., paid gen-
erous wages to its 475

employees. In a time when
very few paying jobs were
available for women, 98 per-
cent of Eureka’s work-
force was female. A typical,
six-day work week was 58
hours and, believe it or not,
paid a flat salary of $6.08.

Most cotton-thread dis-
play cabinets found today
are of oak. This early
mahogany stained cabinet
held only the finest of silks.
Contents were not displayed
in plain sight but behind
closed doors that provided
security and protection
against country stove-gener-
ated soot. This type of cabi-
net has a history of being re-
purposed for alternate uses.
Your 1890’s countertop dis-
play cabinet is 22 inches
wide, 14 deep, 27 high. All
seven drawers have the orig-
inal pulls. The current mar-
ket value is $350.

NOTE: In the 1980s there
was a surge of interest in
thread cabinets. Reproduc-
tions were introduced that
brought some very good

fraudulent examples but
looked too new.

An up-and-coming 
collectible:

Clutch purses are consid-
ered a piece of adornment
and this purse fashioned as
a folded magazine has piz-
zazz. The new idea was to
use a clutch with casual
jeans and not just an
evening gown. The style
became popular in the
1960s-’70s and several com-
panies manufactured them.
The hard plastic outer shell
is printed with vitality
graphics and it has a silk-
lined interior. The best part
is the element of surprise

when the snap-clasp reveals
it’s not really a paper maga-
zine! If in perfect condi-
tion, value $70.

Submit an item 
for consideration

Do you have an item or
collection of items that
could be shared in a future
newspaper column? Let
Barbara Eash hear about it!

To have your item or col-
lection considered send the
following information: up
to three, sharp, well-lit pho-
tos of front & back of the
item(s), measurements as
well as any history or
hearsay, length of owner-
ship and your full name,

address and daytime phone
number. Mail: Waukesha
Antique Shop, ATTN Bar-
bara Eash, 1427 E. Racine,
Ave. Unit E-2, Waukesha,
WI 53186 or email: beap-
praisals@gmail.com. If
your item(s) are considered
for a future column, we will
contact you. No photos can
be returned and no pur-
chase of items will occur.

(Barbara Eash is a mem-
ber of the Certified Apprais-
ers Guild of America, spe-
cializing in appraisals of
antiques and collectibles and
has extensive experience
writing and speaking about
antiques.)

Tea for one — not two

BARBARA
EASH

Antiques Appraised
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SAUVIGNON BLANC
750 ml.

MATUA . . . . . . . . . . $7.78
★ With Instant ★

BRANCOTT . . . . . . . $7.99
★ With Instant ★

PROPHECY . . . . . . . $9.38
OYSTER BAY . . . . . . $9.99
MARKHAM . . . . . . $10.38
KIM CRAWFORD . . $12.45
WHITE HAVEN . . . . $12.99

750 ml.

CROWN
ROYAL,
CROWN 

APPLE OR
VANILLA

BACARDI . . . . . . . . . . . . . . . . . $19.68 $14.68*

BACARDI LIMON OR FLAVORS. . . $19.68 $14.68*

BOMBAY GIN. . . . . . . . . . . . . . $25.88 $20.88*

DEWAR’S SCOTCH . . . . . . . . . . $34.88 $29.88*

BOMBAY SAPPHIRE . . . . . . . . . $31.88 $26.88*

SAVE $10 INSTANTLY

FREE SUMMER 
FEST TICKET 

WITH 2 - 12 PK 16oz.
CANS OF MILLER
LITE. $21 VALUE

While Supplies Last

*Final Price After Instant Rebate 
When You Buy 2 - 1.75 Liter Bottles.

7 LOCATIONS TO SERVE YOU!
W63 N154 WASHINGTON AVE., CEDARBURG . . . . . . . . . . . . . . . . . . . . . .262-377-4360
3476 OAKLAND AVE. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .414-961-1383
76TH AND APPLETON AVE.  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .414-536-0100
W15413 MAIN SR., MENOMONEE FALLS  . . . . . . . . . . . . . . . . . . . . . . . . .262-255-0057
15380 WATERTOWN PLANK RD.  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .262-784-3545
4600 W. BROWN DEER RD.  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .414-354-5831
8850 N. PORT WASHINGTON RD. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .414-540-1190

*NOT ALL ITEMS AVAILABLE AT ALL LOCATIONS. AD EXPIRES 6/17/18

EMAIL US TODAY TO BE ADDED TO THE OTTO’S 7-STORE E-MAIL LIST TO RECEIVE OUR ON-LINE ONLY SPECIALS! INFO@OTTOSWINEANDSPIRITS.COM

Full Service, Full Selection Serving the Milwaukee Area Since 1945Full Service, Full Selection Serving the Milwaukee Area Since 1945
Guaranteed so Bring in those Ads!!!

MEET 
—— OR  ——

BEAT

WE WILL 

ANY LOCALLY 
ADVERTISED PRICED…

SPRING INTO ROSE’S
750 ml.

CHATEAU 
STE. MICHELLE . . . . $7.68
CLOS 
DU LUMIERES . . . . . $7.99
PROPHECY . . . . . . . $9.38
BIELER . . . . . . . . . . . $9.49
FLEUR DE MER . . . $13.99
CHAMPS 
DE PROVENCE . . . $12.99

750 ml.

JOSH 
CABERNET

SAUVIGNON

$11.85

750 ml.

KENDALL
JACKSON

CHARDONNAY
OR 

PINOT NOIR

$10.65 750 ml.

SANTA
MARGHERITA
PINOT GRIGIO

$16.99

750 ml.

CARMENET
CHARDONNAY

$6.48

WITH
INSTANT

750 ml.

CHATEAU STE.
MICHELLE INDIAN
WELLS CABERNET

SAUVIGNON

$12.88

90 Points
Wine

Spectator

1.5 liter

BAREFOOT
WINES

$8.27
500 ml.

BLACK BOX
WINES

2 FOR
$7.00

750 ml.

KETEL ONE
BOTANICALS

VODKA
CUCUMBER MINT,

PEACH & ORANGE OR
GRAPEFRUIT ROSÉ

$18.28

NEW

$19.98LESS
$24.98

$5 MIR = 

750 ml.

MAKERS MARK
BOURBAN

$20.68

1.75 liter

BULLEIT
BOURBON 

OR RYE

$39.49

1.75 liter

KORBEL 
BRANDY

$19.48

750 ml.

MONKEY
SHOULDER

SCOTCH
WHISKEY

$25.88

750 ml.

SPEYBURN 
10 YR. SINGLE
MALT SCOTCH
$16.48

★ With Instant ★

1.75 liter

TANQUERAY 
GIN

$24.68LESS
$29.68

$5 MIR = 

12 Pack 
16 oz. Cans

MILLER
LITE

$9.79

12 Pack
Bottles

NEW
BELGIUM

$13.58

MICRO BREW
OF THE MONTH

FREE SUMMER 
FEST TICKET 

WITH 2 - 12 PK OF
LEINENKUGEL’S

CRAFTS $21 VALUE
While Supplies Last

12 Pack Bottles

LEINENKUGEL’S 
SUMMER SHANDY,

GRAPEFRUIT, VARIETY,
NORTHWOODS OR 
CANOE PADDLER

$12.78
12 Pack 

Btls. or Cans

MIKE’S
$11.28

WITH
INSTANT

LAKEFRONT
RIVERWEST
STEIN, EAZY

TEAZY OR IPA

12 Pack 
Cans

$12.38

12 Pack 
Cans

NEW GLARUS
SPOTTED COW,
MOON MAN OR
TOTALLY NAKED

$13.99

12 Pack Cans

WHITE CLAW
SPARKLING

HARD SELTZER
VARIETY
$11.88

WITH
INSTANT

12 Pack
Bottles 
or Cans

HEINEKEN 
REG. OR LIGHT

$11.28

WITH
INSTANT

12 Pack 
12 oz. Cans

BUD 
RITA’S

$9.68

WITH
INSTANT

FREE SUMMER 
FEST TICKET 

WITH 2 - 12 PK 16oz.
CANS OF MILLER

DRAFT. $21 VALUE
While Supplies Last

12 Pack 
16 oz. Cans

MILLER
DRAFT

$7.99

LOCALLY EMPLOYEE OWNED

LOCALLY EMPLOYEE OWNED
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FARMER’S MARKET

FRIDAY NIGHT LIVE

Every Saturday now thru Saturday, October 27, 8 a.m. until noon, along the Fox River.
www.waukeshafarmersmarket.com
Shop more than 150 Vendors for organic produce, artisan breads, fresh bakery, hot specialty foods, flowers, honey, salsa,
handmade goods and more.
WAUKESHA STATE BANK PARKING LOT located on the corner of Madison St. & St. Paul Ave.

Eight Street Stages of Local Musicians. www.waukeshafridaynightlive.com
June 1-29, 6:30-9p.m. &  July 13-August 24, 6:30-9p.m.

www.livelovewaukesha.com
Brought to you by the WDBA • Waukesha Downtown Business Association

Summer in Downtown Waukesha!

260454005
Check out the outdoor dining and unique shopping available every day.

Haircuts • Shaving • Beard Grooming • Hot Towels

807 Clinton St. 
Waukesha

262.302.0080
www.theleatherstropbarbershop.com

Classic Barbershop NOW OPEN Downtown!

260650012

——— WELCOME TO TRADITION ——

By AppointmentDon’t 

Forget Dad!

Gift Certificates

Available

260454003

260056001

ANTIQUES & UNIQUES
— MALL ON MAIN —

260650011

ANTIQUES & UNIQUES
— MALL ON MAIN —

Two Levels of Antiques, Collectibles 
Vintage & Unique Items

www.antiquesuniquesmall.comwww.antiquesuniquesmall.com

We Buy & Sell Antiques 
Collectibles & Jewelry

Call Debra Grabow 262-844-1819

250 W. Main St., Waukesha 
Open 7 days a week 10am 

☞ 28 Craft Beers             
and Ciders on Tap

☞ Full menu including 
Pizzas, Flatbreads, 
Sandwiches,  
Appetizers and Salads

☞ Try our famous Duck
Comfit Flatbread

351 W. Main Street
Waukesha, WI 
(262)548-9800

26
06
66
00
1

www.livelovewaukesha.com

SO YOU WANT TO SING AT...

Here’s Your Chance
DOWNTOWN WAUKESHA FRIDAY NIGHT LIVE

Located on Broadway at The 5 Points Pub & Sweets

Join The Freeman as we host

June 15, July 13 and August 17
6:30 - 9:00 pm

gmtoday.com  
262.542.2500

The FREEMAN
A Trusted Tradition since 1859

260268001

News and Sports,News and Sports,
We Have Brookfi eld Covered!We Have Brookfi eld Covered!

SUBSCRIBE TODAY
3 MONTHS FOR

$36.00
        

Name ____________________________________________________________________________________

Address __________________________________________________________________________________

City, State, Zip _____________________________________________________________________________

Phone (        ) ______________________ E-mail__________________________________________________

      Check Enclosed              Bill my: 

Credit Cared Number _______________________________________________________________________

Exp. Date _____________Signature ___________________________________________________________
SC: HouseAd RC: 3m$36

*New subscribers only. Those who have  not subscribed in 
60 days. Payment must accompany order to qualify for offer. 

Waukesha County addresses only. Offer expires 7/1/18. (262) 542-2500

         
Please mail payment and form to:

The Freeman, PO Box 7
Waukesha, WI 53187

Or click on the FREEMAN link at
www.gmtoday.com/wfpromo

Thank you for subscribing. Delivery will begin soon.

Send me 3 months of home delivery 
for $36 - my payment is enclosed. 
SAVE $6.00 off regular rate!

Bill my credit card $12 per month
on a continual basis.

BROOKFIELD HONORS FALLEN OFFICERS

Photos by Mary Catanese/Special to The Freeman

Brookfield police officer Luke Switalski, left, and Chief Daniel Tushaus prepare to lay a wreath
at the Civic Plaza during the Brookfield Police Department’s flag-raising and wreath-laying cer-
emony in recognition of National Peace Officers Memorial Day on May 14.

Brookfield Mayor Steve Ponto speaks to a
group gathered in recognition of National
Peace Officers Memorial Day.

Brookfield police and several members of the
community bow their heads during the
National Peace Officers Memorial Day cere-
mony.
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33 Homes Sold in the Elmbrook 
School District in 2016

Totaling Over 19 Million

A Home Sold Every 11 Days!

We Are The Elmbrook Experts!

Mark Patton • James Riccaboni • Pat Bitterberg • Steve Bauman

25
86

12
00

3

www.TheAirsoftHeadquarters.com

300 Travis Lane  Unit 19  • Waukesha, WI 53189
Wisconsin's LARGEST Airsoft SuperStore Offering OVER 300 Airsoft Rifles, Pistols and Shotguns!

262-278-4313 
Mon.-Fri. 12-8pm   Sat./Sun. 10am-6pm

EXPANDED
& 

REMODELED

258997002

PREP BASEBALL

Coaches discuss demise of summer baseball
By Dave Radcliffe

dradcliffe@conleynet.com
262-513-2655

WAUKESHA — When
something is inevitable, one
can only try and make the
best of that situation, good or
bad.

That’s how most area
coaches are reacting to the
decision announced by the
WIAA Board of Control. The
high school summer baseball
program will be no more in
the state of Wisconsin as the
board voted to discontinue
the State Summer Baseball
Tournament Series following
the 2018 season at its March
meeting in Madison.

“I think it’s always kind of
been in the discussion, but
summer baseball thrived for
many years,” Waukesha West
baseball coach Chad Montez
said. “It’s not a complete sur-
prise, but I guess I was sur-
prised a little bit at how
quickly things went.”

In recent years there has
been a steady decline of
schools offering baseball in
the summer. Even with 50
programs still sponsoring the
sport in 2018, fewer than 30
were projected to play in the
summer by the following sea-
son.

“It’s mixed emotions,”
Pewaukee baseball coach
Adam Dobberstein said. “I
have been involved in sum-
mer baseball my entire life. I
went to high school at Hamil-
ton and was an assistant at
Brookfield East for a few
years. I’ve been at Pewaukee
for 18 years, so there’s part of
me that’s sad.”

First-year Waukesha South
baseball coach Michael
Rajsich isn’t too far removed
from playing summer ball.
An all-conference performer
in high school, he helped lead
Kimberly to the 2010 state
tournament and graduated
from UW-Whitewater in 2015.

But Rajsich was all for the
decision to eliminate summer
baseball.

“From what I have seen, no
other WIAA sports have one
sport, but two season
options,” Rajsich said. “I
think having all the WIAA
schools participating in the
same season will allow for
more flexible scheduling

across divisions. With mov-
ing to spring baseball, players
will not have to choose
between playing club baseball
in the summer or choosing
between high school base-
ball.”

That’s never been much of
an issue for Brookfield Cen-
tral coach Jeff Bigler, who
had trouble scrounging for
the positives of moving from
summer to spring.

“We rarely lost kids to other
programs,” said Bigler, who
coached the Lancers to a state
title in 2014. “I think that’s all
program-based and I think
some programs struggled
with that more than others.
But with our program it was
never a concern of mine los-
ing kids to club ball or travel
ball. 

“My take was if that’s the
way they wanted to go, it was
a personal decision, and we
were just going to move on
with the athletes that wanted
to compete in our program.”

At its peak, the number of
summer baseball programs
reached 110 in 1990. The
WIAA has held a state sum-
mer baseball tournament
since 1965, but 2018 will bring
an end to its 54-year history.

Despite declining numbers,
Montez thought summer
baseball was in a good spot
dating back to last year’s sea-
son-ending banquet.

“Things were going well,”
Montez said. “The WIAA
made the decision to move
the state tournament to Con-
cordia. It had previously been
at Stevens Point. Then a few
teams in early August made
the decision to move to the
spring and I think when that
happened things got moving
pretty quickly.”

The dominoes truly began
to fall when Arrowhead and
Catholic Memorial made the
move in 2015. Other area
schools that already planned
to switch from summer to
spring included Hamilton,
Kettle Moraine and Muskego.

But what turned out to be
the final nail in the coffin
came last month when
Menomonee Falls, Brookfield
East, Brookfield Central,
Mukwonago and Waukesha
South all submitted paper-
work to play spring ball in
2019.

“We’re going reluctantly,”
Bigler said. “If we had a
choice, summer baseball
would be the optimum season
to be playing it in for obvious
reasons.”

“A team would go, another
team would go, and the dis-
cussion came up about how
many teams were going to try
and survive and what would
they do,” Montez said. “After
having serious discussions
about what was best for
Waukesha West baseball, I
think we were going to make
the change to spring. There
were a number of teams
going so there would be so
few left and it would be hard
to get a 30-game schedule.”

That begs the question:
Why were so many schools
making the switch?

Baseball was made for the
summer. Players thrive when
it’s warmer out, with pitchers
getting loose easier and the
ball traveling further off the
bat on warm, humid days.
Not to mention increased
time to prepare before games.

But it’s not that simple at
the high school level.

“Now with the huge impact
with club or select ball, I
think kids are going to natu-
rally gravitate to those
places,” Montez said. “I think
a lot of those businesses in
the last five, six years kind of
hit the market with families.
Places like (STiKS Academy
& Sports Training and Hit-
ters Baseball Academy),
those are high-end facilities.
A lot of multiple-sport kids
want to do football, basketball
or work. I think all of those
things are going to be on the
table.”

Rajsich said that for those
interested solely in baseball,
it gives them the option of
playing organized ball in the
spring and then with a club or
legion team — should the lat-
ter be an option — in the sum-
mer.

“As a coaching staff, we will
work with our athletic
department to start to look
into some options for players
that want to play in the sum-
mer, but do not want to play
through a club organization,”
Rajsich said.

As much as some students
want to play baseball in the
summer, it’s a difficult task

for multisport athletes in
today’s day and age. That
diminishes the quality of
play, with some schools’ best
athletes not being able to play
due to basketball or football
commitments.

But moving to spring ball
has its obvious drawbacks as
well.

“The huge negative is the
weather,” Dobberstein said. “I
do think that was something
special about summer base-
ball. The weather is great, but
there’s also a good chunk of
the season when school is not
in session. Some say that’s a
negative, but for me being at
Pewaukee and when I played
at Hamilton, the focus was on
baseball. If you were a base-
ball player, you spent all day
preparing. You’d get to the
field early for batting prac-
tice.”

Preparation for each game
will likely change quite a bit
for the Wolverines and other
teams adjusting to spring ball
in 2019.

“Pregame in the spring is
almost nonexistent,” Montez
said. “We’re probably a little
bit more extreme. If we have
a 7 o’clock game, we meet at 4
o’clock. Our starters probably
get 25-30 live swings up on the
field, mix in cage work, tee
work, bunting practice. We’re
not going to be able to repli-
cate that in spring ball, so
that’s something we’re going
to have to figure out.”

Spring baseball also
impacts time in the class-
room, as student-athletes will
occasionally have to miss
part of the school day in
order to travel for games.

There’s also the issue of
field conditions early in the
spring as well as a limited
amount of umpires.

“There will be more indoor
practices, getting stake in
facilities that we need to run
indoor tryouts and prac-
tices,” Bigler said. “The field
conditions, even when we can
get outside it’s going to be
very dicey at best. People will
say, ‘Well, you have field turf,’
but I step into the outfield
every April and I’m sinking
into the grass. So I’ve talked
to our grounds crew people
about what we can do so we
have something to play on in
April.”

It’s not all bad for the people
that fell baseball should be
played in the summer.

“There’s another big part of
me that embraces the positive
changes that will come from
this,” Dobberstein said.
“There’s some excitement for
me. It opens up a door to play
some different schools we’ve
never had a chance to play
before, some natural geo-
graphic rivals.”

Plus the summer will
remain open for baseball,
should one choose to contin-
ue playing.

“I hope kids that are inter-
ested to continue playing
summer baseball,” said Mon-
tez, the former president of
the Wisconsin Baseball
Coaches Association. “If
there’s enough interest, we
could maybe do something. I
could coach those kids with
the way WIAA rules are now.
I could coach at team at
STiKS if there were enough
kids from West.”

Montez also said it could be
beneficial for his players to
play under someone else in
the summer.

“To hear a different voice,
play with different kids, trav-
el to places they wouldn’t oth-
erwise, I think the possibili-
ties are a lot,” Montez said.
“I’m curious to see what the
interest level is from families
and players.”

In any case, the writing was
on the wall, and the WIAA
moved swiftly to make a deci-
sion many saw coming.

“I actually give the WIAA a
lot of credit for stepping in
and making a decision so that
it gave everyone adequate
time to prepare for it instead
of letting it trickle to the
end,” Dobberstein said. 

“It’s going to be such a
change. We’re already prepar-
ing for it. It’ll be very differ-
ent for those of us in this
area, so we’ll see where it
goes.”

WIAA’s decision to cut sponsorship was inevitable

Kenny Yoo/Special to The Freeman

Brookfield Central’s Mike Panos makes connection with the
ball during a game against Shorewood last season.
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